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B Chapter 1: ROI as the First Question, but Not the Last

CHAPTER 1:

ROI AS THE FIRST QUESTION, BUT NOT THE LAST

When a solar proposal lands on a CFO’s or COQ’s
desk, the very first question that comes to mind is
almost always: “What’s the ROI?”

That’s natural. You're responsible for allocating
millions in capital, and every peso has to compete
with other priorities: new machinery, an additional
production line, upgrading logistics, or even paying
down debt. A rooftop solar system isn’t cheap, in
2026 a 500 kWp installation in the Philippines costs
between #16M and #21M. Xl That’s not an expense
that slips quietly through approvals. It demands
justification in financial terms.

Why ROl is the natural starting point

ROl is familiar. It gives a clear number to explain to
boards and shareholders. “This system pays itself

back in 3.5 years, then generates savings for another
20.” It’s simple and it makes sense. A good ROl also
signals that the project is low risk: fast payback means less exposure to market volatility, tariff uncertainty,
or changes in management priorities.

Solar projects often shine when compared to other investments. New equipment may deliver productivity
gains, but those are harder to quantify. A solar power system offsets electricity bills — a cost that is
predictable, measurable, and guaranteed to rise. When electricity tariffs climb by 3-5% annually, every
kilowatt-hour generated is a peso you don’t send to the utility. The ROI calculation feels solid.

But here is the uncomfortable truth: ROl is not the whole picture. It is just the opening question.

ROI depends on assumptions

ROl is only as reliable as the assumptions built into the model. When developers or consultants show you
a 3 to 4 year payback, they are assuming:

e The system is sized correctly to match your load.
e Every component performs at expected efficiency.
e Tariffs rise at a historical 3% per year.
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B Chapter 1: ROI as the First Question, but Not the Last

e No regulatory delays affect interconnection or crediting.
e Equipment failures are minimal and resolved quickly.

If even one of these assumptions proves wrong, the projected ROI falls apart.

The oversizing trap

Take an example. A factory has a midday load of 500 kW. A developer proposes an 800 kWp system, arguing
that “more panels mean more savings.” On the spreadsheet, the ROI looks better because the annual
kilowatt-hours generated are higher.

But in practice, this plant only consumes 500 kW at peak. The surplus of 300 kW generated at midday has
nowhere to go. Since the system exceeds 100 kWp, it cannot participate in net metering for exports. That
surplus is curtailed and wasted. The factory paid millions for capacity it cannot monetize.

What happens to ROI? Instead of 3.5 years, payback stretches toward 6 or 7. The system is still working,
but the financial case is crippled by poor sizing. The “savings” were an illusion.

Equipment reliability and ROI
ROI projections also assume the equipment performs as expected. But in reality:

e Cheap inverters fail far more often. Each day of downtime reduces annual yield. A single inverter
failure in a 500 kWp system can mean tens of thousands of pesos lost in one week.

e Inferior panels degrade faster. Instead of losing 0.4% efficiency per year, they may lose 1%. Over 20
years, that difference adds up to more than 10% less energy generated.

e Weak mounting structures may fail under typhoon conditions, leading to catastrophic damage and
expensive roof repairs.

If after-sales support is slow or spare parts are unavailable, downtime stretches. ROI calculations don’t
include the impact of two months of lost generation while waiting for an imported inverter replacement.

Regulatory assumptions

Solar ROI also relies on smooth permitting and crediting. The 2026 update to ERC net metering rules
simplified many processes, but non-compliance is still a risk. If applications are incomplete or equipment is
installed outside of code, distribution utilities can refuse interconnection or delay crediting. Every month

of delay is a month without savings.

Worse, if an installation is found non-compliant during an audit five years later, credits may be suspended.
ROl projections collapse if the regulatory foundation is weak.

Tariff escalation is not guaranteed

Most ROl models assume tariffs will rise by 3—5% annually. Historically, this has held. But what if they don’t?
If tariffs flatten or even fall due to government intervention, the payback period lengthens.
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B Chapter 1: ROI as the First Question, but Not the Last

A robust ROl analysis should include sensitivity testing. At 3% escalation, payback might be 3.5 years. At 0%
escalation, it could stretch to 4.5. That’s still strong, but it is honest. Executives should see not just the “best
case” but the realistic range.

The smarter questions
CFOs and COOs who treat ROl as the only measure are missing the point. The sharper questions are:

e What is the levelized cost of energy (LCOE) over 20 years?

e What risks could reduce yield, and how are they mitigated?

e What is the reliability of the supplier and their after-sales service?

e [s the system fully compliant with ERC, DOE, and the Philippine Electrical Code requirements?
e How resilient is the financial model if tariffs change or generation underperforms?

These questions separate the companies that achieve 20 years of low-cost, reliable power from those that
face disappointment.

ROI as a filter, not a finish line

ROl is valuable. It gets the project on the agenda and into discussion. A 3 - 4 year payback is compelling in
any boardroom. But ROI should be seen as a filter, not a finish line. It tells you whether solar deserves
attention, but it does not guarantee success.

The real finish line is whether the system continues to deliver reliable yield for decades, at a cost of #2/kWh
or less, with minimal downtime and no regulatory surprises. That’s what determines whether solar is a true

financial success.

For that, CFOs and COOs need to look beyond ROl and evaluate design quality, equipment reliability,
compliance discipline, and after-sales commitment.
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B Chapter 2: Understanding ROl in Commercial Solar

CHAPTER 2

UNDERSTANDING ROI IN COMMERCIAL SOLAR

ROl in solar is not a mystery. It follows a
straightforward formula.lZl But the challenge lies in
understanding what goes into that formula, which
numbers can be trusted, and which assumptions
are quietly shaping the outcome. For CFOs, COOs,
and plant managers, clarity on ROl is essential
before approving a multi-million-peso investment.

The Basic Formula

At its core, solar ROl is about how quickly the
system pays for itself:

Payback Period = Total Investment + Net Annual
Savings

e Total Investment (CapEx): The upfront cost of

purchasing and installing the solar system. This

includes panels, inverters, mounting, cabling,

permits, engineering, and labor.

e Net Annual Savings: The reduction in electricity purchases from the utility, plus any export credits,
minus the cost of operations and maintenance (O&M).

The formula is simple, but the input values require careful thought.

Step-by-Step ROI Example: 500 kWp Factory System
Let’s walk through a realistic scenario for a mid-sized industrial plant.

1. System Size : 500 kWp rooftop solar.
2. Installed Cost : £36,000/kWp x 500 = B#18M.
3. Annual Generation:
o Average irradiance: 4.8 peak sun hours.
o 500 x4.8x365=876,000 kWh theoretical.
o Apply performance ratio (80% typical).
o Actualyield = 700,000 kWh per year.
4. Electricity Offset Value:
o Current tariff: #10.50/kWh.
o 700,000 x 10.50 = #7.35M.
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B Chapter 2: Understanding ROl in Commercial Solar

5. O&M . ~#200k per year.
6. Net Savings 7.35M —0.20M = $7.15M.
7. Payback Period: #18M + #7.15M = 2.5 years.

In practice, we round this to 3—4 years, allowing for tariff variation, load mismatches, and minor
downtime.

ROI for Smaller Systems: 100 kWp Net Metered

Small and medium enterprises often consider 100 kWp systems, the maximum size allowed under retail
net metering.

1. System Size = 100 kWp.

2. Installed Cost = £#35,000/kWp x 100 = #3.5M.

3. Annual Generation = 140,000 kWh.

4. Offset Value = 100,000 kWh x #10.50 = #1.05M.

5. Exported Power = 40,000 kWh exported x #5.50 = $#220k.
6. O&M = #40Kk.

7. Net Savings = #1.05M + £#0.22M — £0.04M = #1.23M.
8. Payback Period = #3.5M + #1.23M = 2.85 years.

For SMEs, this kind of project is compelling. It delivers savings quickly and is small enough to avoid
curtailment issues.

ROI for Large Industrial Systems: 1 MWp

Large plants with significant daytime loads often go for 1 MWp or larger.

1. System Size = 1,000 kWhp.

2. Installed Cost = #37M (economies of scale reduce per-kWp cost).
3. Annual Generation = ~1.4M kWh.

4. Offset Value = 1.4M x #10.50 = #14.7M.

5. O&M = ~B400k.

6. Net Savings = #14.3M.

7. Payback Period = #37M + #14.3M = 2.6 years.

Here, ROl is actually better than smaller systems because the fixed costs are spread across a larger
generation base.

Why ROI Isn’t the Same Everywhere
Two businesses with identical system sizes can report very different ROls. Why?
1. Load Profiles Differ.

o A cold storage facility runs chillers continuously. Its load curve matches solar generation
perfectly during the day.
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B Chapter 2: Understanding ROl in Commercial Solar

o A garment factory with two shifts may have a flatter load. The ROI shifts depending on
how much solar power aligns with consumption.
2. Tariff Structures Differ.
o A customer paying #12/kWh achieves faster ROl than one paying #9.50/kWh.
o Some utilities impose demand charges. Solar reduces energy charges but not demand
charges, lowering ROI.
3. Site Conditions Differ.
o A plant with an unshaded roof and optimal tilt produces maximum yield.
o A plant with partial shading or poor roof orientation may lose 10-15% vyield, stretching
payback.

Escalation and ROI

ROl improves over time because tariffs rise. Assume a 3% annual tariff escalation:

e Year 1 savings = £7.15M.
e Year 5 savings = £8.2M.
e Year 10 savings = £9.5M.

The original #18M investment looks better each year. Even if payback is 3.5 years, the compounded
savings over 20 years exceed #150M.

Sensitivity Testing ROI

Smart CFOs don’t look at a single ROl number. They ask: What if my assumptions are wrong?

e Tariff Escalation =3% : Payback ~3 years.

e Tariff Escalation =0% : Payback ~4.5 years.

e Generation - 10% : Payback extends by 1 year.

e O&M +50% : Payback extends by 0.2 years.

Even under conservative assumptions, solar still outperforms most alternative uses of capital.

ROl vs. IRR

ROl is simple and intuitive, but CFOs often prefer Internal Rate of Return (IRR) because it accounts for the
time value of money.

Example: 500 kWp system with 20-year life.
e CapEx: #18M.
e Savings escalate from #7.15M in Year 1 to #12M+ by Year 20.
e IRR calculated on cash flows: typically 25—30%.

This places solar among the best risk-adjusted investments available to Philippine businesses.
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B Chapter 2: Understanding ROl in Commercial Solar

The Payback lllusion
Some suppliers exaggerate ROl by using optimistic assumptions:

e Inflated tariffs (using commercial instead of industrial rates).
e Overestimated sun hours.

e lgnoring equipment failures or downtime.

e Assuming 100% self-consumption when actual load is lower.

Executives must interrogate these assumptions. A 2-year ROl on paper can quickly become 5 years in
practice. The real benchmark in Q3 2025 is 3—4 years for properly engineered commercial systems.

The CFO’s Checklist for ROI

When evaluating ROI calculations, ask:

What tariff was assumed? Does it match my actual bill?

What escalation rate was assumed? Has sensitivity testing been done?
What load profile was used? Does the model reflect my actual operations?
What O&M costs were included? Are they realistic over 20 years?

Was degradation included? Panels lose 0.4% per year even if premium.
How was downtime accounted for? What if inverters fail?

o Ui S W =

These questions turn ROl from a sales promise into a credible financial metric.

Conclusion: ROl is a Compass, not a Guarantee

ROl provides direction. It tells a business that solar deserves consideration, because the payback period is
short and the returns are strong. But ROl is not a guarantee. It is a compass pointing toward an
opportunity.

For ROl to translate into real savings, the system must be engineered correctly, sized properly, and
supported reliably. That’s why the rest of this guide goes beyond ROl into compliance, LCOE, system

sizing, power factor, and after-sales.

Solar ROl in the Philippines is excellent. But the real question for decision-makers is: will the system deliver
on those numbers in practice, year after year, for two decades?
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CHAPTER 3:

CAPITAL EXPENDITURE (CAPEX) BREAKDOWN

When a CFO or COO sees a proposal for a solar
installation, the first number that draws attention
is the total system cost. In 2026, commercial and
industrial solar in the Philippines is quoted at
$£32,000—#42,000 per kilowatt-peak (kWp). On
paper, that looks like a single figure, but in reality
it represents a bundle of equipment, engineering,
labor, and compliance.

Understanding where every peso goes is critical. A
system is only as strong as its weakest
component. If one element fails — whether it’s
the inverter, the roof structure, or even the
monitoring system — the ROl you expect may
never be realized.

Solar Panels (40-50% of CapEx)
The panels are the most visible part of any solar
project, but not all panels are created equal.

e Current standard. The benchmark in 2026 is the glass-glass bifacial panel. These modules sandwich
the solar cells between two sheets of tempered glass instead of one glass and one polymer
backsheet. The result: higher mechanical strength, better moisture resistance, and slower
degradation.

e Performance. Premium panels degrade at only 0.3—0.4% per year. Over 20 years, that means 90%+
of the original output. Cheaper panels may degrade at 0.8—1% annually, losing 20% of the
production by year 20.

e IBC technology. The next leap is interdigitated back contact (IBC) panels. They hide the electrical
contacts behind the cell, improving efficiency and aesthetics. They cost more today but will
dominate in the coming years. Solaren and other early adopters are already installing them.

o False economy. Panels are where many suppliers cut costs. But a 5% cheaper panel that degrades
twice as fast erases any savings by Year 10. For a 500 kWp system, 5% lost yield is ~#350,000/year
— more than the cost difference.

Panels make up almost half the Capex, so quality here has the most significant impact on lifetime
performance.
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B Chapter 3: Capital Expenditure (CapEx) Breakdown

Inverters (15-20% of CapEx)
Inverters are the brains and heart of the system. They convert the DC electricity from panels into AC power
that the facility can use.

e Role. Inverters also synchronize with the grid, manage voltage and frequency, and provide safety
features like anti-islanding.

e Types.
o String inverters (standard in C&I): multiple units connected to groups of panels.
o Central inverters (used in utility-scale plants): large single units managing megawatts.

e Why quality matters. Cheap inverters have failure rates as high as 5-10% per year. Each failure
means days or weeks of lost yield. Premium inverters like SMA have <1% failure rates and advanced
features such as reactive power support to correct the power factor.

e Downtime cost. In a 500 kWp system, if one 100 kW inverter fails for a week, the plant may lose
14,000 kWh — ~#150,000 at today’s tariffs. That’s more than the price difference between a cheap
and a premium inverter.

Inverters are where reliability is won or lost. A system is only as good as the uptime of its inverters.

Mounting Structures (10-15% of CapEx)
Structures don’t generate electricity, but they protect the system. Poor design here risks not just yield, but
also the roof itself.

e Engineering. Structures must be designed for Philippine conditions — typhoon winds up to 250
km/h, salt corrosion in coastal sites, and heavy rainfall.

e Materials. Hot-dip galvanized steel or aluminum is standard. Fasteners should be stainless.

e Roof integration. Solar should never compromise waterproofing or void the roof warranty. Incorrect
installation is one of the most common causes of disputes between building owners and solar
contractors.

e Cost vs. risk. A slightly cheaper structure may save 2—3% upfront but risks roof leaks that can cost
millions to repair.

Executives should insist on proof that structures exceed the minimum building code. The goal is not just
stability but long-term durability.

Balance of System (5-10% of CapEx)
The balance of system (BoS) includes all the “invisible” parts: cables, connectors, junction boxes, surge
protectors, grounding, monitoring systems.

e Cables. Oversized cables reduce electrical losses. Undersized cables overheat, degrade, and even
cause fires.

e Connectors. Cheap connectors are a leading cause of hotspots and fires. Quality MC4-type
connectors are non-negotiable.
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B Chapter 3: Capital Expenditure (CapEx) Breakdown

e Monitoring. Continuous monitoring detects underperformance quickly. A fault undetected for
weeks can erase significant yield.

e Surge protection and grounding. Protect against lightning and grid fluctuations, both of which are
common in the Philippines.

These components don’t impress visitors, but they determine whether the system operates safely and
efficiently for decades.

Engineering, Labor, and Compliance (10-15% of CapEx)

Finally, the system has to be designed, permitted, and installed correctly.

e Engineering design. Load studies, string sizing, voltage drop calculations, and simulations ensure
the system produces what was promised.

e Permits and compliance. ERC interconnection, net metering, Philippine Electrical Code compliance,
fire code requirements, and DU approval.

e Installation. Skilled labor matters. Inexperienced installers often leave loose connections, poor cable
routing, or inadequate waterproofing.

e Commissioning. Testing, calibration, and handover documentation.

This is often where costs are cut. Subcontracted labor at low rates may reduce upfront capital expenditures
(CapEx), but it leaves the business with long-term risks.

Why Costs Vary
When you see quotes from different suppliers, the range can be broad. Some of the variation is due to
legitimate factors:

o System size. Larger systems enjoy economies of scale.

e Roof condition. Old or complex roofs cost more to integrate.

e Technology. SMA vs. generic inverters, glass-glass vs. standard panels.
e Compliance. Complete documentation costs more than shortcuts.

But often, lower quotes hide compromises: cheaper panels, weaker structures, smaller cables, outsourced
labor. CFOs and COOs should demand transparency: “Show me the breakdown. Where did you save, and
what risk does that introduce?”

CapEx as Investment, Not Expense
The critical mindset shift is to see solar CapEx as an investment in a 20-year energy asset, not just an
expense.

e #18M spent today produces #7M+ in savings every year.
e Over 20 years, total savings exceed #150M.

e Every component — from the panel glass to the cable size — affects whether those savings are
realized.
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B Chapter 3: Capital Expenditure (CapEx) Breakdown

When finance leaders see CapEx this way, the priority becomes ensuring every part of the system is robust,
reliable, and compliant. Cutting 5% off the upfront cost at the expense of 10% lost yield is bad business.

Conclusion

Commercial solar CapEx in the Philippines is not a single number. It is a mix of panels, inverters, structures,
BoS, engineering, and compliance. Panels make up about half. Inverters, structures, and engineering divide
the rest. Each plays a role in protecting ROI.

For executives, the takeaway is clear: demand a full CapEx breakdown and scrutinize it. If the price looks
unusually low, ask which part of the chain was weakened. Because once the system is on your roof, any
compromise becomes your risk — and your lost savings.
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CHAPTER 4:

OPERATING SAVINGS AND NET METERING

e Inflation hedge

You don’t buy a solar power system for the hardware.
You buy it for the savings. This section shows exactly
where those savings come from, how to estimate
them credibly, and how net metering fits in without
overpromising.

What counts as “savings”?
Three buckets:

. Self-consumption

Every kWh your system generates during the day is
one you don’t buy from the grid. If your blended tariff
is B10—#12/kWh, each self-consumed kWh is worth
that full amount !

. Export credits (net metering, <100 kWp)
Surplus energy you push to the grid can earn a credit
at the generation rate (typically around the mid-
£5/kWh level).[ That’s about half the retail value of
self consumption.

Tariffs tend to rise about 3% per year in most planning models. Locking in solar at an effective
~#2/kWh over the long run means the gap widens every year. You don’t feel that on Day 1, but it

compounds.

Two items that don’t disappear:

e Demand (kVA) charges if your DU uses them. Solar slashes energy (kWh) charges; it usually doesn’t
eliminate demand charges unless you reshape load with batteries or operational changes.

e Power factor penalties if your site runs below ~0.85 PF. Premium inverters can help, but plan it

consciously.

Self-consumption is king

Self-consumption gives you the highest peso value per kWh because it offsets the full retail rate. Net
metering helps for SMEs under 100 kWp, but it pays far less than the retail tariff. That’s why your system
should be right-sized to your daytime load, not oversized to chase headline kWh.

Ask yourself:

e What's your typical midday load (kW) on a normal working day?

L » Back to Index 0 e o
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How often do you shut down lines for lunch, maintenance, or holidays?

Do weekends look like weekdays, or does load fall off a cliff?

Which processes must run at noon, and which can shift to mornings/afternoons?

Your answers drive the solar fraction you can absorb without waste.

A quick worksheet you can run today
Grab one recent interval load profile (15- or 30-minute data) and your latest electric bill.

1.

Estimate annual solar yield
For a first-pass sanity check:

e kWh/year = system kWp x 1,400 (typical C&I yield in PH; adjust to 1,300—1,600 range based on
site).

Example: 500 kWp x 1,400 = 700,000 kWh/year.

2.

Estimate self-consumption share
e If PV peak = 120% of your typical noon load, assume 85-95% self-consumption on working days.

e Reduce for weekends/holidays. If you’re shut on Sundays, knock off 14% from the “perfect
world” figure.

Compute gross savings

o Self-consumed kWh x retail rate (B/kWh).

e Exported kWh x generation credit (#/kWh) if <100 kWp.
Subtract sustaining costs

e O&M:treatitas “insurance against yield loss.” A practical rule you can defend in the boardroom:

If neglect can cost up to 20% vyield loss, budget ~5% of that value each year to avoid it.
Example: If full-health yield value is #7.0M/year, 20% loss risk = #1.4M. Five percent of that is #70,000
as a baseline O&M budget. Many plants land in the #40k—#200k range depending on size and service
scope.

5. Sense-check seasonality

e Typhoon weeks lower generation; December—February is often slightly softer; March—May is
strong. Your model should average a realistic year, not a best month.

You now have a defensible annual savings number. Use it for ROI, IRR, and LCOE sections later.

Three operating profiles (worked examples)
A) Day-dominant factory (best match)

Midday load: 520 kW.

System: 600 kWp (PV peak = 115-120% of noon load).
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Annual yield: 600 x 1,400 = 840,000 kWh.
Self-consumption: 92% on workdays; 75% on weekends/holidays blend - ~88% overall.
Self-consumed: 739,000 kWh x £#10.8 = $7.98M.

Export (no net metering here; >100 kWp): assume curtailment or spill = 101,000 kWh with no
financial value.

O&M (per “5% of potential loss” rule): #100k.

Net annual savings = #7.88M.
Right-sized. Little waste. Strong savings.

B) Oversized system chasing kWh (false economy)

Same plant, 800 kWp.

Annual yield: 1,120,000 kWh.

Self-consumption: ~75% (because PV now far exceeds noon load).
Self-consumed: 840,000 kWh x #10.8 = #9.07M.

Spill: 280,000 kWh with no value (>100 kWp).

O&M: #130k.

Net annual savings = #8.94M.

Looks bigger on paper, but you had to spend more CapEx to gain only ~#1.06M extra vs the 600 kWp
case, and your payback lengthens because of the larger denominator. That is why oversizing is a false
economy in most C&l sites.

C) SME under net metering (<100 kWp)

System: 100 kWp.

Annual yield: 140,000 kWh.

Self-consumption: 70% (98,000 kWh) x #10.8 = #1.06M.
Export: 42,000 kWh x #5.5 = £231k credit.

O&M: #40k.

Net annual savings = #1.25M.
Under 100 kWp, net metering works and helps clear payback quickly for SMEs.

Net metering: what it is — and what it isn’t

Who benefits most? SMEs and small commercial sites at <100 kWp.
How credits work: Exports earn a credit at the generation charge (roughly half your retail rate).

What you shouldn’t expect: Net metering doesn’t pay you retail for exports. It softens the blow of
surplus; it does not reward oversizing.
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Key planning point: If your C&I system will be >100 kWp, behave as if exports have zero value unless you
have a specific program or contract. That mindset forces the right-sizing discipline that preserves ROI.

Above 100 kWp: zero-export, curtailment, and controllers
If you’re over 100 kWp:

e Zero-export mode
Many DUs require no export. Your inverters and a certified export controller must throttle output
in real time so the meter never spins backward.

e Why controllers matter
Controllers are exposed to electrical abuse in the field. Cheap units fail. When they do, two bad
outcomes are common:

1. Your system over-exports, and the DU’s meter adds that exported energy to your bill (yes,
you can get charged for the energy you gave away if the meter reads it as import).

2. Your system throttles unnecessarily, cutting yield even when you have load available.

e Design tip
Keep PV peak around 120% of typical midday load. Maintain DC/AC 1.2—-1.25 unless you have hard
data that justifies more. Use larger cable sizes to limit voltage rise and nuisance curtailment.

Tariff escalation: the quiet accelerator

Assume 3% annual escalation for planning.2! The same 700,000 kWh that saves £7.35M this year saves
~#8.51M in Year 5 and ~P9.52M in Year 10 if your tariff steps up gradually. The gap between solar’s
~P2/kWh LCOE and grid cost widens every year, which is why long-run cash flows look so strong even if
your headline payback is 3—4 years.

Run two lines in your model:
e Line A: Retail tariff today, compounding at 3%.
e Line B: Solar’s effective cost per kWh (~#2) with 0.4% annual degradation.

The area between the lines is your structural advantage.

O&M and degradation: pennies that save millions
Two realities that protect your savings:

o Degradation
Quality panels lose £0.4% output per year. Budget that gently falling line into your model. It’s small,
but it’s real.

e O&M discipline
Treat O&M as a way to avoid yield loss rather than as a grudging expense. A single clogged string, a
failed fan in one inverter, or a tripped protection device can silently drain 5-10% of annual
production if nobody’s watching. A modest monitoring + maintenance plan usually pays for itself
many times over by catching issues early.

A practical policy you can defend:
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Budget ~5% of the value of potential lost yield to avoid ~20% losses from neglect.

Pitfalls that undercut savings (use this as a checklist)

Lunch-hour valleys you didn’t model — PV peaks while your lines shut down.
Weekend/holiday load near zero — oversizing bites hard here.

Export controller quality — cheap devices fail and create billing pain.

PF penalties still applied — you didn’t correct VARs or set inverter targets.
Hidden curtailment — voltage rise on long cable runs throttles output.

Delayed compliance — you “finished” the plant, but paperwork lagged and you lost months of
savings.

No monitoring discipline — faults linger, production drops, nobody notices until the bill arrives.

Bottom line for Section 4

Self-consumption drives value. Size to your real midday load, not to the roof area.

Net metering helps SMEs. Above 100 kWp, assume zero value for exports unless you have a formal
path to monetize them.

Export control must be bulletproof. Failure is expensive.
O&M protects the cash flows. Spend a little to avoid losing a lot.

Model 3% tariff escalation and include gentle degradation. You’ll see why savings compound year
after year.

If Chapter 4 explained what you pay for, Chapter 5 shows how the system pays you back and how to keep
every peso you're expecting.
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CHAPTER 5:

KEY VARIABLES SHAPING ROI

When you look at the ROl numbers in Section 2,
they seem attractive and straightforward: three to
four years to pay back, then two decades of cheap
power. But in practice, not every system delivers
the same result. Two plants of the same size can
show very different payback periods because of
how specific variables interact with the design, the
load profile, and the regulatory environment.®l

Understanding these variables is the difference
between a project that achieves its target ROl and
one that disappoints.

Load Profile

The single most important variable shaping ROl is
your load profile — when and how you use
electricity.

o Daytime-heavy users win. If your operations
peak from 9 a.m. to 4 p.m., you consume
almost everything the solar system generates. That means high self-consumption and maximum
peso value per kWh.

o Shift operations complicate things. If you run two or three shifts, your consumption is flatter. Solar
still offsets your daytime load, but its contribution is a smaller fraction of your 24/7 demand.
Payback is still good, just not as dramatic.

e Peaky loads create mismatches. A plant with sudden load spikes (e.g., crushers or large motors)
may not align smoothly with solar’s steady curve. The system offsets the baseline but not the peaks,
so the savings % looks lower.

e Weekend/holiday downtime matters. If your factory shuts down on Sundays and holidays, solar
generation on those days is partially wasted unless the system is under 100 kWp and net metered.

Example:
e Plant A (food processor, continuous chillers): self-consumption rate ~95%. Payback 3 years.
e Plant B (garment factory, two shifts, Sundays off): self-consumption rate ~75%. Payback ~4 years.

Both save millions, but the load profile explains the difference.
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Tariff Structure
Not all pesos per kWh are equal. What your solar system offsets depends on how your distribution utility
(DU) bills you.

e Energy charge (kWh). This is what solar directly displaces. In C&I accounts, this is usually #9—
£12/kWh.

e Demand charge (kVA). Many DUs bill based on your peak demand in a month. Solar usually doesn’t
lower this, unless you shift operations or use batteries to shave peaks. If demand charges are a high
portion of your bill, ROl is weaker.

e Power factor penalties. If your PF is <0.85, you pay surcharges. Premium inverters can help maintain
PF near 1.0, saving hidden costs.

e Generation vs. distribution charges. Net metering credits only offset the generation portion, not
the full retail rate. This is why export kWh earn about half the value of self-consumed kWh.

Example:
e Facility X pays #10.80/kWh with no demand charges. ROl ~3 years.

e Facility Y pays #9.20/kWh plus #150,000 in monthly demand charges. ROI stretches to ~4.5 years
because solar can’t touch the demand component.

Geographic Location and Irradiance
The Philippines is blessed with abundant sunshine, but conditions vary slightly by region.

e Luzon (Central, Northern). Average 4.5-5.0 sun hours per day.
e Visayas. Slightly higher in Cebu and Negros, ~5.0-5.5.
e Mindanao. 4.8-5.2, but local weather patterns matter.

These sound like small differences, but over a 20-year life they add up. A system in Cebu might generate
10% more than the same system in La Union, purely due to irradiance. That shortens payback by months.

Shading also matters: even partial shading from nearby trees, telecom towers, or other buildings can
reduce yield. Executives should insist on site-specific simulations (PVsyst or equivalent) rather than relying
on generic kWh/kWp assumptions.

System Design Philosophy

How the system is engineered makes or breaks ROI.

e Sizing to load. As emphasized in Section 4, solar capacity should be ~120% of typical midday load.
This ensures you capture value without waste.

e DC/ACratio. Industry norm: 1.2—1.25. This slight oversizing ensures inverters operate near capacity
without frequent clipping. Ratios >1.3 need strong justification; otherwise they just inflate CapEx.

e Cable sizing. Oversized cables reduce resistive losses and voltage rise, which protects vyield.
Skimping on cable saves pesos upfront but steals kWh every day for 20 years.
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e Export controllers. In >100 kWp systems, export control is mandatory in many DUs. Controllers must
be robust; failures can cause exported power to be billed as imports, a nightmare scenario.

e Redundancy. Using multiple inverters instead of one large unit means partial failures don’t wipe out
generation.

Example:
Two 500 kWp systems, same location and tariff.

e System A sized at 120% of midday load, DC/AC = 1.2, cables oversized, premium controller. Annual
yield 700,000 kWh.

e System B oversized at 160%, DC/AC = 1.35, cables undersized. On paper, 850,000 kWh. In reality,
curtailment + losses reduce usable yield to 720,000 kWh, with higher CapEx. Payback worse.

Technology Choices
Beyond design, the choice of components shifts ROI.

e Panels. Premium panels cost more but degrade slower. A 0.4% annual degradation panel retains
~92% output after 20 years. A 1% degradation panel retains only 82%. That’s a 10% yield gap —
tens of millions of pesos over two decades.

e Inverters. SMA-level quality means <1% failure rate. Cheap inverters may fail multiple times in 10
years, each costing weeks of downtime.

e Monitoring. Systems with robust monitoring catch issues quickly. Without monitoring, a failed string
can sit idle for months, erasing 5-10% of yield.

e Structures. High-grade steel or aluminum resists corrosion. Poor structures corrode or fail in
typhoons, leading to major repair costs.

Technology choices shift ROl timelines by years. What looks like “saving 10% upfront” often costs 20% in
lost yield later.

Regulatory Environment
ROl is also shaped by how quickly and smoothly the project secures approvals.

e ERC Resolution 15 (2025). Streamlined net metering, no REC meter for new installs, standard
application forms.

e Distribution utility requirements. Some DUs are faster and clearer than others. A delayed
interconnection means lost months of savings.

e Compliance discipline. If a project is non-compliant, DUs can refuse to credit exports or even
disconnect systems.

Executives should not underestimate regulatory risk. A three-month delay on a system that saves #7M per
year is #1.75M lost savings — equivalent to paying 10% more for CapEx.
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O&M Discipline

ROI models often assume 100% uptime. Reality is messier.
e Without monitoring and maintenance: Expect 5-10% yield losses creeping in year after year.

e With proactive O&M: Downtime is minimized, issues resolved in 24 hours. Yield stays close to
modeled levels.

Over 20 years, this difference in discipline is worth tens of millions of pesos.

Conclusion
ROI for solar in the Philippines is excellent, but it is not automatic. It depends on:

e Aload profile that aligns with generation.

e A tariff structure that rewards energy savings.

e Alocation with good irradiance and minimal shading.

e A design philosophy that avoids oversizing and protects yield.
e Technology choices that favor long-term reliability.

e A smooth regulatory path and compliance discipline.

e O&M that preserves yield year after year.

Executives who interrogate these variables will know whether a proposed 3—4 year ROl is realistic or just
optimistic. Solar is financially powerful — but only if designed and executed with these realities in mind.
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CHAPTER 6:

INCENTIVES AND COMPLIANCE

One of the least exciting but most important parts of
any commercial solar project is compliance. Panels
and inverters generate the savings, but permits,
approvals, and legal frameworks protect them. This
is where many projects stumble — not because the
engineering is wrong, but because the paperwork
and rules weren’t followed carefully.

Executives sometimes treat this as a formality. It
isn’t. Compliance mistakes can cost millions in lost
savings, expose your company to penalties, or void
your ability to export and get credit. The right way to
view it is as an insurance policy: you pay upfront with
time and diligence so you never face regulatory
problems later.

ERC Resolution 15, Series of 2025

The most important regulatory update in recent
years is ERC Resolution No. 15, Series of 2025. It
simplified the net metering process and removed one of the biggest bottlenecks: the REC (Renewable
Energy Certificate) meter requirement.”!

Key points:
e No REC meter required for new net metering applications. This saves cost and time.

o Standardized application form. DUs cannot invent their own requirements; they must use ERC’s
official form.

e Document restrictions. DUs cannot request more than what ERC lists. That means less bureaucracy.
e Transparency. Timelines for processing are clearer, reducing the risk of “indefinite” delays.

For businesses under 100 kWp, this makes net metering much easier. For systems larger than 100 kWp,
the process is still interconnection rather than retail net metering, but the principles of compliance remain
critical.

Distribution Utility (DU) Interconnection Rules
Even with ERC guidance, DUs have their own interconnection standards. These include:

e Zero-export requirements for systems above 100 kWp.
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e Export control testing — proof your system doesn’t push energy to the grid.
e Metering integration to ensure accurate billing.
e Power quality compliance (voltage, harmonics, power factor).

Different DUs interpret rules differently. Some are cooperative, others slow and cautious. Your project
timeline depends heavily on how well your supplier manages the DU relationship.

Philippine Electrical Code (PEC)

All solar systems must comply with the PEC. This includes:

e Proper string sizing and protection.

Correct grounding and bonding.

Cable sizing to avoid voltage drop and overheating.

Proper DC disconnects, breakers, and surge protection.

Fire safety clearances and pathways.

An installation that ignores PEC might “work” on Day 1, but during inspection, insurance claims, or
expansion, non-compliance will be flagged. The cost of rectification later far exceeds the savings from
shortcuts.

Fire Code and Safety Standards

The Bureau of Fire Protection (BFP) enforces fire safety. For rooftop solar:
e Clear access pathways must be maintained.
e Rapid shutdown systems are often required so first responders can de-energize the array.
o Labels and signage must be clear.

lgnoring these is not just a legal risk — it’s a safety issue. A fire where firefighters cannot isolate the solar
array is a liability no board should accept.

Building Permits and LGU Approvals

Local governments require building and electrical permits for rooftop systems. These are sometimes
treated as red tape, but they matter. An unpermitted installation may run into legal trouble during building
renovations, insurance claims, or safety audits. LGUs increasingly check solar compliance during occupancy
or business permit renewals.

Common Compliance Failures
1. Missing documents. DUs rejecting net metering because forms were incomplete.

2. Non-standard equipment. Panels or inverters without proper certifications.
3. Improper export control. Controllers not tested or certified, leading to DU refusal.
4. No fire clearances. Installations without proper rapid shutdown or signage.

5. Unpermitted construction. LGUs halting projects mid-installation.
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Every one of these leads to delays, lost savings, or even system disconnection.

Compliance and ROI: The Hidden Link

Executives sometimes underestimate how much compliance affects ROI. Consider a 500 kWp system that
saves #7M per year. If compliance mistakes delay interconnection by three months, that’s #1.75M in lost
savings — almost 10% of the project cost. That is equivalent to paying far more per kWp, purely because
of paperwork.

ROI projections assume Year 1 starts immediately. Compliance mistakes push that horizon further out,
stretching payback.

Best Practices for Executives
When evaluating a supplier, don’t just ask about panels and inverters. Ask:

e Who manages DU applications? Is it in-house, or subcontracted?
e What s your record with ERC-compliant net metering?

e How do you handle rapid shutdown and fire code compliance?

e Do you guarantee PEC compliance in design documents?

e What are your typical interconnection timelines with my DU?

A supplier who hesitates or gives vague answers is a red flag.

Incentives
Apart from compliance, there are legitimate incentives that improve ROL.

e BOI registration.?! Projects may qualify for tax holidays or incentives under renewable energy
programs.

e PEZA locations. Businesses inside PEZA zones sometimes enjoy duty-free importation of solar
equipment.

e Accelerated depreciation. Some companies classify solar as equipment with favorable depreciation
schedules, improving tax efficiency.

While these incentives are not the primary driver of ROl (the economics are strong even without them),
they can add 5-10% improvement in effective returns.

The “Compliance Premium” Mindset

CFOs and COOs should treat compliance as part of the investment, not an afterthought. A system that costs
#500k more but comes with bulletproof compliance and permits is actually cheaper than a “budget” system
that gets delayed six months.

Solar is a 20-year asset. You want zero doubt about its legality, safety, and regulatory status.

Conclusion
Compliance doesn’t generate electricity, but it protects the value of every kilowatt-hour.

e ERC rules now make net metering easier, especially under 100 kWp.
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e DUs still control interconnection for larger systems, and requirements must be managed carefully.
e PEC, fire code, and LGU permits are non-negotiable.
e Incentives like BOl and PEZA benefits can further improve returns.

Executives should demand a compliance plan with the same rigor as the engineering plan. Because when
it comes to solar ROI, paperwork is power.
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CHAPTER 7:

BEYOND ROI: THE LONG-TERM OUTLOOK

ROI gets the headlines. Three to four years payback
is what convinces a CFO to bring the proposal into
the boardroom. But smart businesses know that a
solar power system is not a three-year project. It is
a 20- to 25-year asset. Looking only at ROl is like
judging a machine purchase by the down payment
rather than its lifetime productivity.

The better way to measure long-term value is the
levelized cost of energy (LCOE).2l Alongside that,
you need to consider reliability, after-sales support,
system sizing discipline, and risk management.
These are the factors that make the difference
between a project that becomes an enduring
advantage and one that quietly underperforms.

Levelized Cost of Energy (LCOE)

Definition: LCOE is the average cost per kilowatt-
hour over the lifetime of the system, including
capital, O&M, and degradation, discounted to present value.

Worked Example: 500 kWp System
e CapEx: #18M
e Annual yield: 700,000 kWh
e Lifetime: 20 years
e Panel degradation: 0.4% per year
e O&M: #200k/year

Discount rate: 10%

Run this through a discounted cash flow model and the LCOE comes out at roughly #2/kWh.

That is the number that matters. Grid electricity costs #10—12 today and will almost certainly rise. Your
solar system locks in #2 power for two decades. Every year, the gap between $2 and the grid price widens.

Why Bigger Isn’t Better
Some executives think, “If the ROl is good, why not just build bigger?” The logic seems sound — more
panels, more kilowatt-hours, more savings. But in practice, oversizing can be a false economy.
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e Curtailment. If the system produces more than your load at midday, the surplus is wasted or
throttled.

e Export restrictions. Above 100 kWp, exports typically have no value. That means extra panels
generate nothing financially.

e Capital lock-up. Extra CapEx tied up in unused generation stretches payback and raises your
effective LCOE.

Example:
e 600 kWp system sized to load: ~#7.9M/year in net savings.

e 800 kWp system oversized: ~#8.9M/year in savings. But the extra 200 kWp cost ~#7M more to
install. Payback is longer, not shorter.

The right size is not the biggest you can fit on the roof. It is the size that matches your load profile and
regulatory framework.

Reliability and Yield Over Decades

ROI models assume consistent performance. Real life tests that assumption.

e Equipment failures. Inverter downtime cuts yield immediately. Without fast replacement, a single
failure can erase hundreds of thousands in savings.

e Panel degradation. Premium modules degrade slowly, keeping output high in Year 20. Cheap
modules lose output faster and quietly drain returns.

e Monitoring discipline. Undetected faults (loose connectors, failed strings) silently reduce yield.
Systems with robust monitoring keep savings intact.

e O&M responsiveness. A contractor who takes weeks to respond costs you money. A 24-hour service
commitment protects your cash flow.

Over 20 years, yield is king. A system that loses even 5% per year due to poor reliability ends up costing
more than a premium system that stays healthy.

After-Sales Support: More Important Than Panels
Executives often focus on the technology at installation, but the long-term question is: who will keep this
system running?

e Response time. Service within 24 hours vs. weeks waiting for a technician.

e Spare parts strategy. Premium suppliers hold inverters and parts in country. Cheaper firms order
replacements only after failure — meaning months of downtime.

e Warranty support. Having a “25-year panel warranty” is meaningless if the supplier disappears.
What matters is the installer’s ability to honor claims locally.

A sensible business rule: do not approve any system without a clear after-sales SLA (service level
agreement) covering response time, parts availability, and warranty handling.
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The Real Cost of Neglect
Let’s put numbers on this. A 500 kWp system expected to save #7M per year suffers the following:

e Inverter downtime, 1 month: ~#600k lost.
e Undetected string fault, 10% yield loss, 6 months: ~#350k lost.
e Curtailment due to bad design, 5% loss every year: ~#350k lost annually, #7M+ over 20 years.

These are not theoretical. They happen in poorly supported systems. They don’t show up in the original
ROI calculation but they destroy long-term economics.

ESG and Strategic Benefits Beyond Pesos
While ROl and LCOE matter most, CFOs and COOs also recognize intangible but real benefits:

e ESG positioning. Solar improves environmental scores, useful for investors and customers.

o Hedge against volatility. With solar covering a significant portion of daytime load, sudden tariff hikes
have less impact.

e Energy independence. Less reliance on grid power protects against outages and regulatory
uncertainty.

e Brand value. Customers, tenants, or students increasingly value visible sustainability investments.

These benefits may not appear on the ROl spreadsheet, but they strengthen the business case in board
discussions.

Conclusion

Looking at ROl alone is like reading only the first chapter of the story. The real metric is LCOE: #2 per kWh
power locked in for 20 years. The real success factors are reliability, proper sizing, after-sales support, and
compliance.

Solar in the Philippines is not just a quick 3-year win. Done right, it is a 20-year strategic asset that delivers
predictable, low-cost, clean energy while insulating your business from rising tariffs and supply risks.

28 | 59

—|—>Backtolndex G @ e o


https://www.facebook.com/solarenpower
https://www.instagram.com/solarenpower/
https://www.google.com/maps/place/SOLAREN+Renewable+Energy+Solutions/
https://www.youtube.com/channel/UCb2C2L03KpNVNjPtKTdvWBA
https://solaren-power.com/

B Chapter 8: Power Quality and Power Factor

CHAPTER 8:

POWER QUALITY AND POWER FACTOR

When companies talk about solar, most of the
attention goes to ROI, payback, and annual savings.
What often gets overlooked is the quality of the
power vyour facility consumes and how solar
interacts with it.

Power quality is not a marketing term — it's a
financial reality. Poor power factor (PF), voltage
fluctuations, and harmonics can quietly add costs to
your bill or damage equipment. A well-designed
solar system doesn’t just generate energy; it also
helps improve or protect power quality if engineered

properly.

For CFOs and COQs, this matters because the pesos
lost to poor power quality are just as real as the
pesos saved by solar.

Power Factor: The Invisible Penalty
What is Power Factor?

Power factor measures how effectively electrical power is used.
e APFof 1.0 means all the power drawn is doing useful work.
e APF below 1.0 means some power is “wasted” as reactive power.

Most utilities in the Philippines set 0.85 PF as the minimum acceptable.’% Drop below that, and you face
penalties.

Why Does PF Matter Financially?

If your plant has a monthly bill of #500,000 and your PF is 0.80, you can be penalized 5-10%. That’s
#25,000—850,000 per month, or #300k—P600k per year.

Executives sometimes overlook this because penalties are buried in the bill, but over 20 years, that’s #6M-
P12M lost, equivalent to the cost of a mid-sized solar system.
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How Solar Inverters Help with PF

Modern inverters from premium brands (e.g., SMA) can provide reactive power support. They can inject or
absorb reactive power, helping correct PF toward 1.0. This feature can eliminate penalties and improve
grid stability.

However:

e Not all inverters have this capability. Cheaper models may operate only at unity PF without
flexibility.

e Settings must be programmed correctly. If your supplier ignores PF, you might still get penalized
even with solar installed.

Harmonics and Distortion
Many industrial loads (VFDs, large motors, welders) create harmonic distortion — electrical “noise” that
can overheat transformers, trip breakers, or reduce equipment life.

Solar inverters interact with this. Premium inverters include harmonic filtering and can reduce distortion.
Poor-quality inverters may add harmonics, making problems worse.

The financial impact is harder to quantify than PF penalties, but downtime or equipment failure caused by
harmonics can cost millions.

Voltage Rise and Curtailment
When solar pushes energy into your system, especially through long cable runs, it can cause voltage rise. If
the voltage exceeds allowable limits, inverters curtail output to protect the grid.

e A poorly designed system might lose 5-10% of yield this way.
e Oversized cables reduce voltage rise and protect yield.

This is why engineering details — like conductor sizing — matter financially, not just technically.

Worked Example: Cost of Ignoring Power Factor
Imagine a cold storage plant:

« Monthly bill: #2.0M.

e PF=0.82.

e Penalty applied = 7%.

e Extracharge: #140k/month, or #1.68M/year.

Now, add a properly engineered 1 MWp solar system with SMA inverters programmed for PF support.
Penalties drop to near zero.

In 20 years, the avoided penalties equal #30M+. That’s as much financial benefit as the solar energy itself.
Yet this value is rarely highlighted in ROl pitches.
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Executive Checklist: Power Quality in Solar Projects
When reviewing proposals, ask suppliers:

1. Canyour inverters provide reactive power support? If yes, at what range?
2. What PF settings do you recommend for my DU? Some DUs require fixed PF, others allow dynamic.

3. Have you analyzed my historical PF penalties? A credible supplier will request your bills and show
actual savings potential.

4. How do you address harmonics? Do you provide filters if needed?
5. What cable sizing standard do you follow? Will voltage rise be below 2% at full load?
6. Do you commit to monitoring PF and harmonics post-installation?

If a supplier can’t answer confidently, they may be focused only on panels and ignoring the broader
electrical environment.

Strategic View for CFOs and COOs

Why should top executives care about power quality? Because it turns solar from a cost-saving project into
a risk-reduction project.

e Younot only save on kWh; you also avoid penalties and hidden costs.

e You extend the life of transformers, switchgear, and motors.

e You reduce the risk of unscheduled downtime caused by poor power quality.

e You gain leverage in discussions with your DU by consistently meeting PF requirements.

Seen this way, solar is not just about generating energy — it’s about improving the quality of your energy
ecosystem.

A Conservative Calculator
If you want to test the impact quickly:

1. Take your average monthly bill.

2. Check the PF on your DU report.

3. Ifit's below 0.85, apply a 5-10% penalty.

4. Multiply by 12 months x 20 years.
That’s your hidden liability if nothing changes. Then ask if your solar design addresses it.
Example:

e Bill: #1.2M/month.

e PF:0.80.

e Penalty: 8% = #96,000/month.

31| 59

—|—>Backtolndex G @ e o


https://www.facebook.com/solarenpower
https://www.instagram.com/solarenpower/
https://www.google.com/maps/place/SOLAREN+Renewable+Energy+Solutions/
https://www.youtube.com/channel/UCb2C2L03KpNVNjPtKTdvWBA
https://solaren-power.com/

B Chapter 8: Power Quality and Power Factor

e Annual: #1.15M.
e Over 20 years: #23M lost.

Correcting PF through solar engineering might cost nothing extra if inverters are programmed properly.
The value unlocked is enormous.

Conclusion
Power quality is not an afterthought. It is a financial variable as important as tariff escalation or O&M.

e PF penalties can quietly cost millions over decades.

e Premium inverters with VAR support can eliminate penalties and improve compliance.

e Harmonics and voltage rise must be engineered properly to protect equipment and yield.
e Executives should demand PF analysis in every solar proposal.

Solar is not just about cheaper energy. Done right, it delivers better energy — reliable, compliant, and
penalty-free.
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CHAPTER 9:

RISKS AND MITIGATION

Every CFO or COO knows that ROl projections are
built on assumptions and that risk is what
undermines those assumptions. Solar projects are
no different. While the financial case is strong, the
reality is that not every system delivers. Failures
usually come down to equipment, installation,
compliance, or maintenance.

This section looks at the main risks in commercial
solar projects in the Philippines, how they impact
long-term returns, and what can be done to mitigate
them [

1. Equipment Failure
The risk

Solar projects involve dozens of critical components.
If one fails, generation drops immediately. Common

weak points:

e Inverters. The heart of the system. A failed inverter can take down an entire 100-110 kW block in
a commercial plant.

e Panels. Less common, but hotspots, cracked glass, or delamination can reduce yield.

e Export controllers. Especially in systems >100 kWp. If they fail, over-export may lead to penalties or
even bills for power “imported” from your own system.

e Balance of System. Cheap connectors, junction boxes, or surge protection devices can short or fail,
causing downtime or fire risk.

The impact

For a 500 kWp system producing ~700,000 kWh/year, a single inverter (100 kW) offline for one month =
60,000 kWh lost. At #10.50/kWh, that’s #630,000 gone.

The mitigation
e Choose premium components with track records of low failure (<1% for SMA inverters).
e Keep spare parts on hand — either with your supplier or in your own stock.

e Sign a contract with a 24-hour response SLA.
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e Use continuous monitoring to detect failures immediately.

2. Poor Installation
The risk

Even the best equipment fails if installed badly. Risks include:
e Roof leaks. Caused by poor flashing or incorrect penetrations.
e Loose connections. Leading to hotspots, arcing, or fire.
e Improper stringing. Panels mismatched or shaded, reducing output.
e Undersized cables. Causing voltage drop, losses, and inverter trips.
The impact

A leaking roof can damage millions of pesos in equipment or inventory. A poor electrical connection can
silently reduce yield by 5-10% every year.

The mitigation
e Insist on in-house engineering teams rather than subcontracted labor. Accountability is critical.
e Require as-built documentation proving PEC compliance.
e Askto see the installer’s track record in projects of similar size.

e Conduct independent inspection if necessary.

3. Regulatory and Compliance Failures
The risk

Systems must comply with ERC, DU, PEC, fire code, and LGU rules. Non-compliance can mean:
e Delayed or denied interconnection.
e Loss of net metering credits.
e Forced shutdowns after inspections.
e Insurance claims denied.
The impact

If a #18M project that saves #7M/year is delayed six months, that’s #3.5M in lost savings. Non-compliance
can erase ROl before the system even goes live.

The mitigation
e Work only with suppliers who handle full compliance in-house.
e Demand copies of permits and approvals before releasing final payment.

e Avoid “shortcuts.” A cheaper supplier who skips compliance will cost far more later.
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4. Oversizing and Curtailment

The risk

Bigger is not always better. Oversizing beyond your midday load leads to surplus energy with no financial
value. For systems >100 kWp, exports often earn nothing.

The impact

A 500 kWp system right-sized to load may save #7.9M/year. An 800 kWp oversized system may save
£#8.9M/year — but costs #7M more to build. Payback stretches from 3.5 years to 5+.

The mitigation
e Size PV peak to ~120% of typical midday load.
e Keep DC/AC ratio at 1.2—1.25 unless proven otherwise.

e Model weekends and holidays — not just weekdays.

5. Power Quality and Penalties
The risk

If your PF falls below 0.85, utilities penalize you 5-10%. Some inverters cannot support PF correction. Poor
design can also worsen harmonics or cause voltage rise.

The impact

A #2M monthly bill with PF 0.82 incurs ~7% penalty = #140k/month, #1.68M/year. Over 20 years, #30M
lost.

The mitigation

Specify inverters with reactive power support.

Program PF setpoints per DU requirements.

e Oversize cables to control voltage rise.

Add filters for harmonic-heavy sites.

6. Roof Structural Integrity
The risk

Many commercial roofs were not designed for additional loads. Installing solar without proper structural
assessment risks:

e Sagging or leaks.
e Accelerated roof wear.
e Catastrophic failure in storms.

The mitigation
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e Conduct structural analysis before installation.
e Use lightweight racking where appropriate.

e Ensure penetrations are waterproof and do not void roof warranties.

7. Natural Risks
The risk

The Philippines faces typhoons, earthquakes, and high humidity. These stress solar systems heavily.
The mitigation

Design for 250 km/h wind loads.

Use corrosion-resistant structures.

Ensure grounding and surge protection for lightning.

e Plan O&M to inspect after extreme weather.

8. After-Sales Support Gaps
The risk

Suppliers promise long warranties but vanish when problems arise. Panels may have “25-year warranties”
that are impossible to claim if the installer is gone.

The mitigation
e Choose suppliers with long track records and local presence.
e Get commitments in writing for response times and spare parts.

e Ensure warranties are backed by manufacturers with Philippine presence.

9. Financial Risks
The risk

Solar projects are front-loaded investments. Cash is tied up for 3—4 years until payback. Unexpected
changes in tariffs, regulations, or interest rates could alter returns.

The mitigation
e Run sensitivity analyses: 0% tariff escalation, 10% lower generation, higher O&M.
e Compare ROl under each scenario. If the project still pays back within 5 years, it is robust.

e Consider financing structures that match payback (5—7 year loans).

36 | 59

—|—>Backtolndex G @ e o


https://www.facebook.com/solarenpower
https://www.instagram.com/solarenpower/
https://www.google.com/maps/place/SOLAREN+Renewable+Energy+Solutions/
https://www.youtube.com/channel/UCb2C2L03KpNVNjPtKTdvWBA
https://solaren-power.com/

B Chapter 9: Risks and Mitigation

Risk Matrix for CFOs and COOs

Inverter failure Medium High Premium inverters, spares, SLA

Panel degradation Low Medium ||Glass-glass, IBC panels

Roof leaks Medium High Proper mounting, in-house teams
Compliance delays Medium High Full documentation, in-house compliance
Oversizing High Medium {|120% of midday load, DC/AC 1.2-1.25

PF penalties Medium High Inverter VAR support, filters

Typhoons Medium High 250 km/h design, inspections

After-sales gaps Medium High SLA, parts stock, strong installer

Financial uncertainty Low Medium |[Sensitivity analysis, conservative models
Conclusion

Solar in the Philippines is a strong investment, but it is not risk-free. The risks are not abstract — they are
practical, operational, and financial.

Executives who recognize these risks and demand mitigation strategies in contracts and designs will protect
ROl and ensure their systems deliver for 20+ years.

e Equipment must be premium and backed by spares.
e Installation must be compliant and accountable.

o Systems must be sized realistically.

o After-sales support must be guaranteed.

Solar works. The financial case is proven. The only question is whether the project is managed in a way that
delivers on that promise.
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CHAPTER 10:

CASE STUDIES (EXPANDED)

Numbers and formulas are persuasive, but nothing
convinces a CFO or COO like seeing how other
businesses — peers in different industries — have
applied solar and achieved tangible results. Below
are eight real-world style narratives, anonymized but
representative of actual outcomes across Philippine
commercial and industrial projects.

1. Factory (800 kWp, Industrial

Manufacturing)

A large manufacturing facility in Central Luzon faced
electricity bills exceeding #3.5M per month. Its
operations ran almost entirely during the day, with
multiple production lines peaking between 9 a.m.
and 4 p.m. The CFO’s main concern was whether
solar could really keep pace with such high
consumption.

System Design
e Capacity: 800 kWp rooftop.
e PV peaksized at ~¥120% of average midday load.
e DC/AC ratio: 1.2.
e Premium glass-glass bifacial modules paired with SMA inverters.

Financials

CapEx: B29M.

e Annual generation: 1.1M kWh.

e Annual savings: #11.5M (net of O&M).
e Payback: 3.2 years.

e 20-year savings: #220M+.

Page 38|59

L Back to Index 0 e o


https://www.facebook.com/solarenpower
https://www.instagram.com/solarenpower/
https://www.google.com/maps/place/SOLAREN+Renewable+Energy+Solutions/
https://www.youtube.com/channel/UCb2C2L03KpNVNjPtKTdvWBA
https://solaren-power.com/

B Chapter 10: Case Studies (Expanded)

Challenges

e Structural reinforcement was needed for one warehouse roof.

e Export controller testing delayed interconnection by one month.
Outcomes

e ROl aligned with projections.

e CFO highlighted the hedge effect: by Year 5, electricity tariffs had risen 12%, widening the savings
gap.

e The COO noted improved resilience: even during grid voltage dips, inverters stabilized supply and
reduced downtime.

2. Hospital (400 kWp, Healthcare)

Hospitals are unique: they have heavy, continuous daytime loads (air conditioning, lighting, equipment)
and they cannot afford downtime. A provincial hospital with a monthly electricity bill of #1.2M explored
solar to reduce costs while maintaining reliability.

System Design
e Capacity: 400 kWhp.
e Panels installed on multiple wings with shading analysis.
e SMA inverters configured for PF support.
Financials
e CapEx: #15M.
e Annual generation: 560,000 kWh.
e Savings: #5.8M/year.
e Payback: 3.8 years.
e 20-year savings: #F90M+.
Challenges
e Tight permitting process due to hospital safety codes.
e Coordination with backup diesel gensets.
Outcomes
e Smooth integration; solar covered up to 40% of daytime demand.
e CFO reported savings redirected to equipment upgrades.

e COO emphasized risk reduction: during voltage dips, the hospital’s power factor improved, avoiding
penalties.
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3. Food Processor (1 MWp, Cold Chain and Processing)
Afood processor with cold storage units faced extremely high, round-the-clock consumption. Management
wanted to slash daytime bills but worried about curtailment due to oversized systems.

System Design
e Capacity: 1 MWp, split across two roofs.
e Load profile aligned: chillers drew >1 MW throughout the day.
e DC/AC ratio: 1.25.
Financials
o CapEx: #37M.

Generation: 1.4M kWh/year.

Savings: #14.3M/year.

Payback: 2.6 years.

e Lifetime savings: #250M+.
Challenges
e Export control required stress testing.
e Utility approvals extended timeline by two months.
Outcomes
e Complete elimination of daytime grid draw.
e CFO noted the investment performed better than new product lines.

e COO reported no disruption to refrigeration operations, with O&M ensuring immediate response
after a typhoon.

4. Mall (600 kWp, Retail Sector)

A shopping mall in Visayas wanted to cut operating costs and strengthen its ESG profile. Tenants demanded
sustainable energy, and management saw solar as a competitive advantage.

System Design
e 600 kWp rooftop across carpark and mall roof.
e Inverters designed for dynamic PF correction.
e Monitoring system accessible to tenants via public display.
Financials
e CapEx: #22M.
e Generation: 840,000 kWh/year.
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e Savings: #8.2M/year.
e Payback: 3.5 years.
e 20-year savings: #150M.
Challenges
e Carpark canopy construction extended project by two months.
e Some tenants required reassurance on structural integrity.
Outcomes
e Mall reduced grid purchases by 40%.
e Marketing benefit: mall advertised itself as “green-powered,” improving occupancy.

e CFO highlighted stable savings despite rising tariffs.

5. Cold Storage (500 kWp, Logistics and Refrigeration)
A logistics operator with multiple cold rooms faced bills of #2M per month. Solar offered strong ROI, but
reliability was critical — downtime could mean spoiled inventory.

System Design

e 500 kWp rooftop.

e Export controller tested to redundancy.

e SMA inverters with failover strings.
Financials

e CapEx: #18M.

e Generation: 700,000 kWh/year.

e Net savings: #7.0M/year.

e Payback: 3.6 years.

Lifetime savings: #120M+.
Challenges

e Roof reinforcement required.

e Additional surge protection added for sensitive equipment.
Outcomes

e Facility maintained 24/7 refrigeration without disruption.

e COO valued reduced risk of tariff hikes.

e CFO noted improved ESG profile, useful in investor discussions.
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6. University (300 kWp, Education Sector)

An educational institution in Luzon wanted to cut energy costs while promoting sustainability.
System Design

e 300 kWp rooftop, split across academic and dormitory buildings.

e Public monitoring display for students.
Financials

e (CapEx: #10.5M.

Generation: 420,000 kWh/year.

Savings: #4.3M/year.

Payback: 3.9 years.

e Lifetime savings: #70M+.
Challenges

e Permitting took longer due to heritage building status.

e Shading issues addressed with string optimization.
Outcomes

e Annual savings redirected to scholarships.

e Solar became part of curriculum in sustainability courses.

e CFO noted improved reputation with stakeholders.

7. Hotel (250 kWp, Hospitality)

A mid-sized hotel with 150 rooms faced heavy daytime demand from air conditioning, laundry, and kitchen
operations.

System Design

e 250 kWp rooftop.

e Panels oriented east-west to extend production into mornings and afternoons.
Financials

e CapEx: #OM.

e Generation: 350,000 kWh/year.

e Savings: #3.6M/year.

e Payback: 3.7 years.

e Lifetime savings: #60M.
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Challenges

e Coordination with existing diesel genset for backup.

e Roof reinforcement needed for older structure.
Outcomes

e Hotel marketed “green stays” as part of its brand.

e COO noted smoother operations during grid fluctuations.

e CFO highlighted lower operating costs even in off-peak seasons.

8. Government Office (400 kWp, Public Sector)

A provincial government office wanted to reduce utility bills and set an example for sustainability.
System Design

e 400 kWp rooftop.

e Zero-export mode enforced by DU.
Financials

e CapEx: #14M.

e Generation: 560,000 kWh/year.

e Savings: #5.6M/year.

e Payback: 3.5 years.

e Lifetime savings: #95M.
Challenges

e Procurement process required extensive documentation.

e Export controller failed initial test, replaced with premium unit.
Outcomes

e Bills reduced by 35%.

e Public recognition: office awarded for sustainability.

e CFO equivalent (treasurer) reported predictable budgets, reducing strain on government funds.

Lessons Across Case Studies
1. Daytime loads are the best match. Factories, malls, hospitals, and cold storage all align well with
solar.

2. Payback is consistent. 3—4 years in almost all cases, provided systems are sized correctly.

3. Reliability matters as much as ROI. Every case emphasized after-sales support.
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4. Compliance affects timelines. Delays typically came from export controller testing, permitting, or
DU approvals.

5. Strategic benefits go beyond pesos. ESG, brand image, investor relations, and resilience all featured
heavily.
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CHAPTER 11:

FINANCING OPTIONS

Solar is a capital project, and like any capital project,
the way it’s financed shapes how it looks on your
balance sheet and in your cash flow. For CFOs and
COOs, it isn’t enough to know the ROl — you need
to know whether outright purchase, loans, or third-
party financing makes the most sense for your
organization.

1. Outright Purchase (CapEx Model)
How it works: The company pays for the system
upfront as a capital expenditure.

e Pros:
o Best ROl and IRR.

o No ongoing obligations or debt
service.

o All savings accrue directly to the
company.

o Asset sits on your balance sheet and can be depreciated.
e Cons:

o Ties up significant capital.

o Competes with other CapEx priorities.

Typical profile: Companies with strong cash reserves, especially those with other stable revenue streams.

2. Bank Loans (Debt Financing)

How it works: The company borrows from a bank to finance CapEx, repaying over 5—7 years.
e Pros:
o Preserves cash reserves.
o Solar savings can cover loan payments.

o Asset ownership remains with company.
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B Chapter 11: Financing Options

e Cons:
o Interest rates add to cost.
o Requires collateral or strong financials.

Worked Example:

500 kWp system, #18M CapEx.

e Bankloan: #18M, 6% interest, 5 years.
e Annual loan payment = #4.2M.

e Annual savings: #7.15M.

e Net cashflow during loan: +#2.95M/year.

After loan term, savings = #7M/year for the next 15+ years.

This model often appeals to CFOs: debt serviced directly from solar savings, with positive cash flow from
Day 1.

3. Lease-to-Own (Financial Leasing)
How it works: A leasing company owns the system initially, and the client pays lease fees, eventually gaining
ownership.

e Pros:
o Off balance sheet in some structures.
o Lower upfront cost.

o Predictable monthly payments.

o ROl lower than outright purchase.
o Complex contracts; must check hidden charges.

Typical profile: Companies preferring predictable Opex structures rather than CapEx.

4. Power Purchase Agreement (PPA)
How it works: A third party owns, operates, and maintains the system. The client buys electricity at a pre-
agreed rate, usually lower than DU tariffs.

e Pros:
o Zero Capkx.
o All performance and O&M risks borne by the developer.

o Immediate savings without investment.
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B Chapter 11: Financing Options

e Cons:
o Savings per kWh smaller than ownership.
o Long-term contract commitments (1020 years).
o Less control over asset.

Worked Example:

e Current tariff: #10.50/kWh.

e PPArate: #7.50/kWh.

e System generates 700,000 kWh/year.

e Savings: (#10.50 — #7.50) x 700,000 = #2.1M/year.

Compare to outright ownership savings of #7M/year. The PPA offers convenience but at a cost of long-
term value.

5. Hybrid Financing Models

Some companies combine financing:
e Partial CapEx + partial loan.
e CapkEx for first site, PPA for expansions.

Flexibility depends on internal strategy, tax planning, and investor expectations.

Executive Takeaway
e |If cash reserves are strong —> Outright purchase delivers maximum ROI.

e If preserving liquidity is key - Bank loan aligned with solar savings is attractive.
o |If off-balance sheet treatment is preferred - Lease or PPA may fit, but ROl is lower.

Solar is financially sound under any model — the question is which structure best fits your company’s
balance sheet and risk appetite.
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B Chapter 12: The Timeline

CHAPTER 12:

THE TIMELINE

One of the most common questions executives ask
is: “How long will this take?” Projects stall when
timelines are vague or overpromised. Here is a
realistic roadmap for a typical C&I solar project in
the Philippines.

Pre-Contract: 1-2 Months

. Site assessment. Load analysis, roof
inspection, shading study.

o Proposal stage. Preliminary ROl and sizing.
o Board approval. Internal deliberation and
financing decision.

Engineering and Permitting: 2-3
Months

. Detailed design. Electrical drawings,
structural analysis, system simulations.

e Permit applications. LGU building and electrical permits, fire code compliance.

e DU applications. Interconnection study, net metering/zero-export agreements.

Procurement and Mobilization: 1-2 Months

e Equipment ordering. Panels, inverters, racking, BOS.
e Logistics. Importation, customs clearance, trucking to site.
e Mobilization. Crew and tools prepared.

Installation and Commissioning: 2—3 Months

e Mounting structures. Installed first to protect roof.
e Panel and inverter installation. Electrical connections, cabling, protection devices.
e Testing and commissioning. Verification against PEC and DU requirements.

Post-Installation and Approvals: 1-2 Months

e DU witness testing. Prove compliance with zero-export or net metering.
e ERC documentation. For <100 kWp, simplified under Res. 15 (2025).
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B Chapter 12: The Timeline

e Turnover. Monitoring system activated, O&M plan established.

Overall Range
e Fast-track projects: 6-7 months from contract signing to operation.

e Typical projects: 9—12 months.
o Delayed projects: >12 months, usually due to DU or permit bottlenecks.

Payback Horizon

e Payback typically begins in Year 1, with ROl achieved in Years 3—4.
e Savings compound as tariffs rise.

Executives should plan solar as a one-year project from decision to operation, then a 20-year savings
stream.
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B Chapter 13: The Strategic Big Picture

CHAPTER 13:

THE STRATEGIC BIG PICTURE

Solar is not just about ROI or tariffs. It is about
strategy, how your company positions itself for
resilience, competitiveness, and reputation in
the coming decades.

1. Cost Control

Electricity costs in the Philippines are
structurally high. Businesses that lock in
#2/kWh solar for 20 years gain a permanent
cost advantage over competitors paying #12.
That advantage compounds annually.

2. ESG and Investor Relations

Global investors, lenders, and customers
demand ESG alignment. Solar projects are
visible, measurable, and certifiable ESG
achievements. They demonstrate
environmental responsibility while delivering financial benefits.

3. Energy Security

With solar covering 30—50% of daytime demand, exposure to grid price shocks and outages falls. For
industries where downtime equals millions lost per hour, this resilience is strategic, not optional.

4. Brand Value

Customers notice. A mall powered by solar markets itself better. A university with solar attracts students.
A manufacturer with green credentials wins export orders.

5. Competitive Hedge

When competitors are slow to adopt, early movers capture cost savings and ESG recognition first. This
hedge lasts years before adoption becomes mainstream.
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B Chapter 13: The Strategic Big Picture

Executive Summary of Strategy
Solar is no longer just an energy project. It is a strategic lever for cost, ESG, security, brand, and

competitiveness. For CFOs and COOs, the choice is simple: delay and keep paying the utility, or invest and
turn energy from a cost center into a long-term advantage.
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B Chapter 14: The Conclusion

CHAPTER 14:

THE CONCLUSION
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Solar ROl in the Philippines is compelling: 3—4 years
payback, then two decades of ~#2/kWh power. But
ROl is just the start. The true success factors are:

. Levelized cost of energy (LCOE) that beats grid
tariffs for 20 years.

. Reliability through premium equipment and
fast after-sales.

D Compliance with ERC, DU, PEC, and fire codes,
avoiding delays and risks.

. Right-sizing to avoid overspending on wasted
capacity.
. Power quality management to eliminate PF

penalties and protect equipment.

Executives should view solar as a 20-year strategic
asset, not just a 3-year ROI project.[*2l Done right, it

delivers financial certainty, resilience, ESG credibility, and brand value.

The Philippines has some of the highest power costs in Asia. Businesses that act now lock in long-term
advantages. Those that delay continue to pay ever-rising utility bills.

The opportunity is clear. Solar is not just an engineering choice. It is a financial and strategic decision —
one that will define which businesses lead in cost, sustainability, and resilience in the years ahead.
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B Glossary

GLOSSARY

Balance of System (BoS): All components of a PV system other than the panels and inverters. This includes
cables, connectors, junction boxes, surge protectors, grounding, and monitoring systems.

CapEx (Capital Expenditure): The total upfront cost of purchasing and installing the solar system, including
panels, inverters, mounting, cabling, permits, engineering, and labor.

Curtailment: The intentional reduction of solar power output, often required by export controllers when
generated power exceeds the facility's load and cannot be exported to the grid.

DC/AC Ratio: The ratio of the total DC power capacity of the solar panels (kWp) to the total AC power
capacity of the inverters (kW). A ratio of 1.2-1.25 is typical for C&I systems.

Degradation: The gradual loss of efficiency and power output of solar panels over time. Premium panels
typically degrade at 0.3-0.4% per year.

Demand Charge: A charge imposed by some Distribution Utilities (DUs) based on the peak electricity
demand (measured in kVA or kW) reached during a billing period, separate from energy (kWh) charges.
Solar typically doesn't reduce this unless paired with load shifting or batteries.

Distribution Utility (DU): The local company responsible for distributing electricity to end-users (e.g.,
Meralco, electric cooperatives) and managing grid interconnection.

ERC (Energy Regulatory Commission): The Philippine government agency regulating the electric power
industry, including setting rules for net metering and interconnection.

Export Controller: A device required for systems >100 kWp in many DU territories to prevent excess solar
energy from being exported to the grid, often by throttling inverter output.
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B Glossary

Glass-Glass Bifacial Panel: A type of solar panel where cells are encased between two sheets of glass
(instead of glass and a polymer backsheet), offering higher durability, slower degradation, and the ability
to capture reflected light from the rear side.

Harmonics: Electrical "noise" or distortion in the AC waveform, often caused by industrial loads like VFDs.
Poor quality inverters can add harmonics, while premium ones may help filter them.

IBC (Interdigitated Back Contact): An advanced solar panel technology where electrical contacts are moved
to the back of the cell, increasing efficiency and improving aesthetics.

Interconnection: The process of physically and legally connecting a solar PV system to the Distribution
Utility's grid, governed by DU standards and ERC rules.

IRR (Internal Rate of Return): A financial metric used to evaluate the profitability of an investment,
representing the discount rate at which the net present value of all cash flows (initial investment and annual
savings) equals zero. Often preferred by CFOs over simple ROI.

kWp (Kilowatt-peak): The rated power output of a solar panel or system under standard test conditions.

kWh (Kilowatt-hour): The standard unit of energy consumption or generation; equivalent to using one
kilowatt of power for one hour.

LCOE (Levelized Cost of Energy): The average cost per kWh generated over the entire lifetime of the solar
system, considering CapEx, O&M, degradation, and the time value of money. A key metric for long-term
value, often around P2/kWh for well-designed C&I solar in the Philippines.

Load Profile: The pattern of electricity consumption of a facility over time (e.g., hourly, daily, weekly).
Crucial for right-sizing a solar system to maximize self-consumption.

Net Annual Savings: The total value of electricity cost reductions from solar generation (self-consumption
+ export credits) minus annual operating and maintenance (O&M) costs.
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Net Metering: A billing mechanism (primarily for systems <100 kWp in the Philippines) allowing customers
to export surplus solar energy to the grid and receive credits on their electricity bill, typically valued at the
lower generation charge rate.

O&M (Operations & Maintenance): Activities required to keep the solar system running efficiently,
including cleaning, inspections, monitoring, and repairs. Budgeting for O&M protects long-term yield and
savings.

Payback Period: The time it takes for the accumulated net annual savings from a solar system to equal the
initial total investment (CapEx). Typically 3-4 years for well-designed C&lI systems in the Philippines.

PEC (Philippine Electrical Code): The legally binding set of standards for electrical installations in the
Philippines, based on the US NEC but adapted for local conditions and regulations. Compliance is
mandatory.

Performance Ratio (PR): A measure of a PV system's actual energy output compared to its theoretical
maximum output, accounting for real-world losses (temperature, shading, component inefficiencies,
downtime). Often around 80% for C&I systemes.

PF (Power Factor): A measure (from 0 to 1.0) of how effectively electrical power is being used. Loads with
low PF (typically <0.85) draw more current than necessary, leading to penalties from utilities. Premium
solar inverters can help correct low PF.

PPA (Power Purchase Agreement): A financing model where a third party owns and operates the solar
system on the client's property, and the client buys the generated electricity at a fixed rate, avoiding
upfront CapEx but realizing lower savings compared to ownership.

Rapid Shutdown (RSD): A safety feature required by the PEC (based on NEC) for PV systems on buildings,
allowing firefighters to quickly de-energize conductors on the roof to safe voltage levels (e.g., <80V within
the array boundary).

Reactive Power: The portion of electrical power that does no useful work but is required by inductive loads
(like motors). Excessive reactive power leads to low power factor. Some inverters can supply or absorb
reactive power (VAR support).

ROI (Return on Investment): A measure of the profitability of an investment, often expressed as the payback
period or as a percentage return. While important, it relies heavily on assumptions.
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Self-Consumption: Using the solar energy generated directly within the facility as it is produced. This
provides the highest financial value per kWh as it offsets the full retail electricity rate.

SMA: A well-regarded German manufacturer of high-quality solar inverters known for reliability (<1% failure
rate) and advanced features like power factor correction.

String Inverter: A common type of inverter used in C&I systems where groups ("strings") of solar panels are
connected to a single inverter unit.

Voltage Rise: An increase in voltage along a circuit due to power flow, particularly noticeable in solar
systems with long cable runs. Excessive voltage rise can cause inverters to curtail output.

Zero-Export: A system configuration, often required for C&I systems >100 kWp, that uses controllers to
prevent any excess solar energy from being sent back to the utility grid.
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